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Advancing Sales Culture and Leadership

“Amy was wonderful to work 
with, really listened to what we 

wanted, and made sure her 
keynote hit all the notes we were 
hoping it did. The feedback from 
our attendees proved what we 
already knew; that she was the 
right choice for our event. She 
was engaging, insightful, and 

inspirational, and I will happily 
be recommending her to anyone 
looking for training or a speaker 

for their organization.”

Stephanie Sulfaro, Events and 
Special Projects Manager, 

Rochester Business Journal

Keynote Programs

Becoming a Leader of Impact 
and Influence 

Modern Selling: Winning in the 
New Sales Economy

Ideal Audiences

Amy Franko’s keynotes are an 
ideal fit for sales kickoffs, 
leadership summits, and 
association events. 

Amy Franko drives results for organizations by elevating their 
most important asset—their people. 

Amy captures her audiences with a combination of business 
acumen, practical experience, dynamic storytelling ability, high 
energy, and deep understanding of learning and development 
principles. 

As a sales leader turned entrepreneur, her success within large 
global organizations, such as IBM and Lenovo, has shaped her 
skills as a futuristic thinker and leader. 

Known for her dynamic and engaging style, Amy is a sought-
after speaker on the topics of leadership development and 
strategic selling. She has also been featured in national industry 
publications such as Selling Power, Chief Learning Officer, T+D 
Magazine, and Training Magazine. 

Her upcoming book, The Modern Seller, will be available in 
Spring 2018. 

Amy resides in Columbus, Ohio with her husband Dave and 
their very energetic black lab, Roxy. She loves all things fitness, 
enjoys travel, and is usually reading several books at once.

Sampling of Clients & Partners

ATD | BKD | Deloitte | Duke University | EXPRESS | Huntington | JPMorgan Chase  | Nationwide | 
NAWBO | PNC | Rochester Business Journal | State Farm | YWCA



KEYNOTE PROGRAM

BECOMING A LEADER OF IMPACT & INFLUENCE

Advance Sales Performance.
Cultivate Leaders.

Create IMPACT.

Ready to build leaders of impact and influence? Learn more and book Amy for your next event.

amyfranko.com info@impactinstruction.com

@amyfranko Amy Franko

LEARNING OBJECTIVES

• Intentionally create your 
leadership identity

• Think boldly and create 
your leadership vision

• Build resilience beyond 
your comfort zone

• Get beyond the to-do list 
everyone else is keeping

• Seek answers to bigger 
questions

• Invest time differently, 
for a higher level of 
productivity and results

No matter your title, your generation, or your 
background, leadership is a choice, and a way 
of operating in the world that sets you apart. 
When you connect with your inner leader, it 
allows you to show up in a more courageous 
and impactful way.

As a leader, there are countless demands, opportunities, and 
choices placed before you. You make hundreds of decisions 
each day, ranging from the subconscious and mundane to the 
complex and life-changing. Each decision is a drop that creates 
a ripple effect to those around you.

How do you gauge if the leadership decisions you make today 
will create lasting impact and influence? Conversations about 
impact and legacy often come later in life, as we look back at 
what we’ve accomplished and contributed. Instead, let’s look 
forward and consciously design our ripple effect of impact and 
influence. You’ll also learn practical ways to apply this 
knowledge, as you continue on your leadership journey. 

OUTCOME: Leaders who are prepared to think more 
strategically and operate more intentionally in today’s always-
on and ever changing business climate – elevating their impact, 
influence, and results.

http://www.amyfranko.com/
mailto:info@impactinstruction.com
http://www.twitter.com/amyfranko
http://www.linkedin.com/in/amyfranko


KEYNOTE PROGRAM

MODERN SELLING: WINNING IN THE 
NEW SALES ECONOMY

Advance Sales Performance.
Cultivate Leaders.

Create IMPACT.

Ready to build an organization of modern sellers? Learn more and book Amy for your next event.

amyfranko.com info@impactinstruction.com

@amyfranko Amy Franko

LEARNING OBJECTIVES

Audiences will gain understanding 
with: 

• The major trends creating chaos 
in your sales status quo

• The 5 dimensions  of the 
Modern Seller -- that every 
sales professional and  leader 
needs to future proof their 
organizations

• Strategies to help you integrate 
these dimensions  into your key 
sales activities

Commoditization. 
The ROI Speedway. 
Invisible Competitors. 
App-like mindsets. 
Less loyalty. 
Decision by committee. 
The Amazon effect.
RFP, RFP, RFP. 

Welcome to the new sales economy.  One that has created a 
complete evolution in professional selling, and it’s challenging 
everything about the way sales organizations operate. It’s 
disruptive.  It’s transformational. But with the right sales approach, 
it’s also full of opportunity.

Are you ready for it?

As a sales leader turned entrepreneur, Amy Franko built a 
successful and lucrative sales career with organizations like IBM 
and Lenovo. She has seen many sales producers and leaders stuck 
in the status quo – using traditional (and outdated) selling 
approaches – even when they no longer produce results. 

The new sales economy requires modern selling. Modern selling is 
the solution to building life-long clients and creating exponential 
sales growth, no matter how unpredictable and disruptive the 
environment. 

OUTCOME: As a result of this keynote, sales leaders and 
professionals will be positioned to lead in the new sales economy, 
win bigger deals at higher margins, and grow clients for life. 

http://www.amyfranko.com/
mailto:info@impactinstruction.com
http://www.twitter.com/amyfranko
http://www.linkedin.com/in/amyfranko

